
Madison Lawn Care of Sioux Falls 

Nick and Angie Bahr are thrilled to be operating their business, Madison 

Lawn Care of Sioux Falls, out of their newly constructed building located 

in Sioux Falls, South Dakota. Prior to owning this location, the business 

rented space in Sioux Falls. Great Western Bank in Madison assisted the 

Bahr’s with a conventional loan and First District Development Company 

partnered with an SBA 504 loan. 

Today, Madison Lawn Care’s operations are much different than the way it  

originally began. The business started when Nick was just a pre-teen 

entrepreneur mowing lawns with a borrowed mower in his hometown of 

Madison, South Dakota. Throughout his high school years, Nick's business 

grew steadily, both in number of customers and in number of services 

offered. During his senior year in high school, Nick joined the South 

Dakota Army National Guard. After completing basic training, Nick 

attended a technical school. A year and a half into his degree, Nick's unit 

was activated to be sent to Iraq. Nick put school on hold and found help to 

take care of his lawn care and snow removal business. Nick returned home 

a year and a half later to complete his education. 
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FDDC’s             Celebration 

Please mark your calendar for Tuesday, December 11, 2018. From 4pm-6pm this day, First District Development 

Company welcomes you to join us in celebrating our 35th year anniversary of originating loans for small businesses 

throughout South Dakota. An open house will be held at our office in Watertown. 

 

Invites will be sent out soon—be watching for yours! 

Madison Lawn Care  

of Sioux Falls 
Continued 

At this point in time Nick had a good 

stock of his own lawn care equipment 

and a list of 50 lawn care customers. 

After Nick and Angie were married, 

they started to work on the lawn care 

business as a team—adding even more 

services, comprehensive customer 

service,  and hir ing ful l -t ime 

employees. In fact, some of the employees, who were hired while attending college or technical school, have stuck with 

Nick and Angie after graduation realizing they wanted to make this job their career. Having such a committed and excellent 

team in place motivated Nick and Angie to expand into Sioux Falls in 2015. 
 

Madison Lawn Care of Sioux Falls was able to enter the Sioux Falls market effectively by purchasing an existing customer 

list and a non-compete agreement from a lawn care company that had been operating for ten years. Upon entering the Sioux 

Falls market, Madison Lawn Care operated out of a rented location. With the move into the new location, in 2018, Nick and 

Angie gained equity in real estate they now own. The also increased square footage—going from 2,000 interior square feet 

of rented space to the 12,000 square foot new building, as well as, gained efficiencies in the daily operation of the business. 
 

Even though the scope of the business has changed immensely since Nick’s days of mowing lawns with his borrowed 

mower, the  principals he built the business on have not changed—maintaining a positive reputation and being dependable. 

Today, between Madison Lawn Care in Madison and Madison Lawn Care in Sioux Falls, the business provides their 

services to a broad range of communities in southeastern South 

Dakota, spanning from Howard to Harrisburg. Between the two 

locations, which both operate all year, the business services 

thousands of customers. Madison Lawn Care offers complete lawn 

care and outdoor maintenance services such as: lawn fertilization, 

weed control, landscaping, sprinkler systems, snow removal, 

custom holiday lighting, and more. By offering a broad spectrum of 

services, Madison Lawn Care has a competitive edge. Their 

customers enjoy working with one company year-round for their 

lawn care, landscape, and snow removal needs. By offering year-

round services Madison Lawn Care is able to employ and retain 

quality and highly educated employees who have a desire for long-

term employment. This benefits their customers by enabling their 

team members to build continuous relationships with the customers. 

TH 
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Amongst numerous nominees, IMED Mobility was chosen for the 504 Rural 

Loan Diamond Award. This national award was presented by the National 

Association of Development Companies (NADCO) recognizing a small 

business that has made an impact. First District Development Company 

(FDDC) nominated IMED Mobility for this special award, as the project is a 

standout in our portfolio—a diamond you might say. 

IMED Mobility, owned by Bob Lundin, is located in Tea, South Dakota. 

IMED Mobility sells and services new and used handicap accessible 

vehicles and handicap accessible products. IMED and Bob Lundin are 

special because of the adversity the business has faced since it began in 

2003, the nature of the business, and Bob Lundin himself. 

One example of IMED’s adversity and perseverance has to do with the 

dealership agreements it has in place with the two leading manufacturers of 

handicap accessible vehicles. Upon getting into business in 2003, Bob, 

being the marketing and internet guru he is, knew with the worldwide web 

the entire United States was his market place. By 2008, because Bob was so 

good at selling and building relationships, the competition got fed up with 

how well IMED Mobility was doing. They complained to these two 

manufacturers, so much so, the manufacturers decided to implement 

dealership agreements. IMED’s market place changed from the entire 

United States to just South Dakota and Minnesota. The impact on IMED 

was tremendous–they went from selling 55 vans in one month in 2008 to 

selling 7 vans the next month. The staff went from 22 to 5. IMED had no 

choice in this matter and had to play by the new rules. 

Another example of facing adversity happened in February, 2015, when a 

fire completely destroyed the building where IMED Mobility operated in 

Tea. Bob set up shop across the street in a rented location while a new 

building was being constructed. SBA 504 financing was utilized to finance 

the new building. Throughout it all, Bob has kept IMED’s doors open and 

continues to be a leader in their field in the Midwest. 

The products and services IMED offers its customers are life-changing. 

When a once independent individual has an event that changes his or her life 

instantly and forever, IMED Mobility sells vehicles that will allow them to 

gain back a bit of independence. If the vehicle being purchased does not 

come with adequate functionality, they can work with IMED’s service shop 

to have the vehicle customized. Bob hears these life changing stories on a 

daily basis and this is the type of problem-solving he and his team do. 

Bob Lundin himself is unique and impactful. Bob is a standout individual in 

the community of Tea. He is a huge supporter of youth athletics, as he was a 

key player in getting the Tea Athletic Complex completed and founder of a 

soccer club and basketball organization. Also, Bob has served on the Tea 

Economic Development Corporation Board, the Tea Area School Board, and  

has talked to the youth at local schools about small business 

entrepreneurship. 
 

CONGRATULATIONS to Bob Lundin with IMED Mobility in being chosen by NADCO for this year’s  

504 Rural Diamond Award recipient – we couldn’t think of a more worthy candidate. 

Above (L to R): Stephanie Lundin, SBA 

Administrator Linda McMahon, and Bob Lundin. 
 

Bob and Stephanie traveled to Fort Lauderdale 

to accept NADCO’s Diamond Award. While 

there they were able to meet the SBA 

Administrator, Linda McMahon. 

Above (L to R): Amy Waite, FDDC; Bob Lundin, 

IMED Mobility, and Paula Hulscher, FDDC 

IMED Mobility Wins National Award 
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20-Year Debentures 
 

Nov 2017 4.577 

Dec 2017 4.500 

Jan 2018 4.641 

Feb 2018 4.940 

Mar 2018 4.920 

Apr 2018 5.029 

May 2018 5.222 

Jun 2018 5.320 

Jul 2018 5.259 

Aug 2018 5.301 

Sep 2018 5.250 

Oct 2018 5.492 

Nov 2018 5.591 

For November 2018, a total of $248,506,000 twenty-

year debentures (or 332 loans), a total of 

$67,600,000 twenty-five year debentures (or 91 

loans), and a total of $7,101,000 ten-year debentures 

(or 18 loans) were funded through the sale of 

certificates guaranteed by SBA. 

 

Rates shown are full term effective rates, which 

include all monthly service fees. 10-Year 

Debentures are sold every other month and generally 

the proceeds are used for equipment purchases. 20-

Year Debentures and 25-Year Debentures are sold 

monthly and the proceeds are used for real estate 

acquisition and/or construction. 

504 Funding Summary 
November 2017— November 2018 

Be FIRST to get it FIXED! 

124 1st Avenue NW, P.O. Box 1207 
Watertown, SD  57201 

10-Year Debentures 
 

Nov 2017 4.470 

Jan 2018 4.657 

Mar 2018 5.112 

May 2018 5.298 

Jul 2018 5.302 

Sep 2018 5.252 

Nov 2018 5.590 

25-Year Debentures 
 

Aug 2018 5.351 

Sep 2018 5.290 

Oct 2018 5.532 

Nov 2018 5.640 


